
PAR.B2B.EUROCONTACTPOOL
22 MILLION COMPANIES AND 16,6 MILLION  
EXECUTIVES IN ONE DATABASE



PAR.B2B.EUROCONTACTPOOL
Target the right customers and prospects in Europe

Build up your campaigns and customer records with information from  
EuroContactPool, the pan-European database. It contains information and  
addresses to more than 22 million companies and 16,6 million executives  
in the leading DM countries in Europe.

FEATURES 
n � Find customers and prospects in 14 countries – via a single supplier

n � 22 million companies and 16,6 million executives in one database

n � Always complete and up-to-date information

n � Make selections free from duplicate entries

n � Restrict the number of hits in your selection

n � Exclude existing customers in your selection

n � View samples of companies prior to ordering

n � Save and retrieve your previous orders 

n � Exclude previous orders in your new selections

n � Information from different countries – a single file format

n � Use our online tools to download your ordered file directly 
to your computer 

n � Only one starting cost regardless of how many countries 
you select

n � Match your customer record with the EuroContactPool database to 
clean, update, enhance and analyse your data 

n � PAR works with carefully selected experts in 14 countries 
to ensure top quality data

 
EXAMPLES OF SELECTION CRITERIA

n � Country	 n � NACE code

n � Number of employees	 n � Generic e-mail addresses	

n � Geographical location	 n � Legal form

n � Telephone numbers	 n � Registration date

n � Fax numbers	 n � Export/import	
n � Decision-makers	 n � Annual turnover, etc.

Pan-European coverage

From a single supplier, you gain access 
to market information and addresses 
to customers and prospects throughout 
Europe, saving you both time and mon-
ey. You only need to make one contact, 
and all the information you require is 
sent to you in a single file format. 

Today the EuroContactPool data-
base includes the 14 leading DM coun-
tries in Europe, covering approximately 
80% of the total European DM market.

Ask us for advice

There are many ways to define your 
target group.  You are always welcome 
to contact us for suggestions and advice. 
Everyone at PAR selects and processes 
addresses and market information on 
a daily basis. Of course, we are happy 
to help you find the right prospects and 
customers or clean and enhance your 
database. We have everything needed 
to build you a perfect database – knowl-
edge and information. 

Make the right decisions

In addition to mailing list information, 
the EuroContactPool database con-
tains phone numbers and the names 
of key business executives. Make your 
selection on the basis of NACE codes, 
number of employees, annual turnover, 
legal form and other variables. In all, 
you have access to the right informa-
tion for direct marketing and strategic 
planning – all you need to expand your 
horizon and customer registers.

DELIVERY FORMATS

You can receive your ordered files with different content  
and in different formats:

n � Format: Excel file. Text file separated by 
comma or tab.

n � Content: Basic file, business file or 
by request.
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PAR.SERVICES
Update and manage your customer records 

Maintain and optimize your customer data so that you can gain long-term benefits 
from it. That’s what our services are all about. The idea is simple: Send your data  
to us, and we send back a new file with complete and correct data.

Matching

Run your customer records against the EuroContactPool 
database for access to all available information. Once your 
database is linked with ours, you can:  

n � clean and update your customer data
n � enhance and analyse your data
n � make duplicate-free selections
n � get access to running updates

Cleaning

Eliminate obsolete and irrelevant data. We ensure that you 
have correct information and can communicate effectively.

n � correct spelling, names, addresses and phone numbers
n � remove duplicates
n � secure structured and standardized info in your CRM system
n � minimise postal returns

DEVELOPERS OF DIRECT MARKETING INFORMATION – SINCE 1956.
PAR AB  |  SE-117 90 Stockholm, Sweden  |  www.par.se  |  info@par.se
Stockholm +46 (0)8 775 36 00 | Göteborg +46 (0)31-10 53 00 | Malmö +46 (0)40-10 77 20 | Örebro +46 (0)19-21 70 40 | Östersund +46 (0)63-55 64 50

Enhancement

Add useful and strategic information and get to know your cus-
tomers better. More information makes it easier to select target 
groups. We can provide you with:	  

n � telephone numbers	 n�  financial data
n � employee figures	 n � decision-makers
n � NACE codes	 n � etc.

Analysis

Get to know your market and find out where your company is 
most successful so that you can focus your resources. 

n � get a profile of your customers and prospects
n � define your most profitable customers
n � identify new markets
n � get a good basis for strategic decisions

YOUR DATABASE

ANALYSIS

CLEANING

ENHANCEMENT

MATCHING

PAR SERVICES

YOUR CUSTOMER DATA IS NOW:
n � matched and linked with the 

EuroContactPool database
n � updated
n � clean and structured
n � duplicate-free
n � enhanced with more data
n � segmented
n � a solid base for finding new prospects and 

easy integration into your CRM-system


